RESUME
Nenavath Vinod

Email: vinodarthu@gmail.com                                                                  
Mobile: 9701376407
Shadnagar Telangana
CAREER OBJECTIVE:
              Looking for a challenging position in dynamic organization, which can utilize my potential to its full extent where opportunities exist for the growth of my career and personality.

EDUCATIONAL QUALIFICATIONS:
· Degree from Ambedkar University in the year of 2023
· Intermediate from Govt jr college in the year of 2020
· S.S.C from ZPHS in the year of 2018
EXPERIENCE:

Sales Executive – Sri Lakshmi Cement Suppliers, Shadnagar, Telangana
Roles & Responsibilities:
· Handled cement sales by visiting dealers, retailers, builders, and contractors across Shadnagar and nearby areas to generate new orders. 

· Built strong customer relationships, appointed new dealers, expanded market coverage, and consistently achieved monthly sales targets. 

· Coordinated with dispatch and warehouse teams for timely deliveries, followed up on payments, resolved customer queries, and maintained daily sales reports.

Sales manager in Micro finance
STRENGHTS:

· Sincere and Honest 

PERSONAL PROFILE:

Name



: 
Nenavath Vinod
Father’s Name


: 
Ramulu
Date of Birth


: 
05/04/2000
Languages Known

: 
Telugu and English
Nationality


: 
Indian

Religion                                  :           Hindu

Gender



:
Male
Marital Status


:           Unmarried
DECLARATION:

I declare that the foregoing information is correct and complete to the best at my knowledge and nothing has been concealed.

Date:05/08/2024
Place: Hyderabad                                                                                                 (N.Vinod)
